
According to focus 
groups, security is the pri-
mary concern among home-
buyers over 50. These home-
buyers look for extra security 
features in age-restricted 
communities, such as an en-
trance gate, perimeter fence 
or security guards. 

One of the most common 

security features (and one that 
Central Park offers) is a gated 
entrance. The gate will pro-
vide both a feeling of security 
and a sense of exclusivity. It 
also reduces traffic through 
the community. 

According to a consumer 
study conducted last fall, age-
restricted developments are 

eight times more likely to 
have added security measures 
than non-restricted communi-
ties. 

However ,  the  age-
restriction itself seems to act 
as a kind of security measure.  

Also, when the residents 
are approximately the same 
age, that (continued on page 2)  
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CENTRAL PARK! 

By D. M. Oliver, Staff Writer 

MONROE, Mi - Since the 
grand opening last year, in-
terest in Central Park, Mon-
roe’s only gated active adult 
community has remained 
strong. Following are the 
questions most commonly 
asked of the community’s 
builder, Tom Beste of Premier 
Homes.  

Is Central Park a condo-
minium community? 

Yes. Central Park is re-
ferred to as a single family, 
detached-site condominium 
community consisting of 128 
stand alone ranch-style 
homes. This is a private com-
munity with only one en-
trance, offering added secu-
rity. 

Is the builder/developer 
a locally-owned and oper-
ated company? 

Yes. Premier Homes, 
headquartered in Monroe, 
MI, has been developing com-
munities in Monroe County 
for nearly 20 years. They’ve 
built hundreds of homes in 
the area, investing tens of 
millions of dollars in our com-
munity, including their most 
recent community, Central 
Park. This community should 
keep the company busy in 
Monroe for the next 4-5 
years. 

As companies grow, they 
expand into new markets. 
Recently, Premier Homes 
decided to diversify their 

building and development 
business into the southwest 
Florida market. 

Is Central Park an age-
restricted community?  

Yes. It is an age-restricted 
community following federal 
guidelines which state that 
80% of the units must have 
one person 55 years of age or 
older on the deed and re-
stricts children under the age 
of 19 from being permanent 
residents. 

Do federal guidelines 
allow residents under 55 to 
purchase in this commu-
nity? 

Yes. 20% of the residents 
can be under 55. But please 
note that children under 19 
are not allowed to be perma-
nent residents. Children are 
always welcome to visit, of 
course. 

Are the exterior features 
of Central Park homes simi-
lar in color and design? 

Yes. The same brick, sid-
ing and roofing are used for 
every unit. However, varia-
tions on floor plans and eleva-
tions are possible and encour-
aged by the builder. Even 
though the homes appear 
similar, no two homes are 
identical. 

Many 2- and 3-bedroom 
plans (with or without a sun-
room, on a basement or a 
crawlspace)  are available. 

 

Is there a maintenance 
fee in Central Park? 

Yes. A monthly condo-
minium association fee of 
$117.19 is charged, which 
covers the following: snow 
removal, lawn care and main-
tenance, community center 
maintenance (at turnover), 
insurance for “common areas”, 
and costs associated with fu-
ture gating and entrance ex-
penses. (Note: until turnover, 
the Premier Homes office and 
selection center will be lo-
cated in the Central Park 
community center.) 

Is Central Park in 
Frenchtown Township? 

Yes. Central Park is lo-
cated in Frenchtown Town-
ship, which has lower real 
estate taxes than the City of 
Monroe (27 mills vs. 36 
mills). For example, a 
$250,000 home in French-
town Township has a real 
estate tax of approximately 
$3,375 per year. The same 
home in the City of Monroe 
has a real estate tax of ap-
proximately $4,513 per year. 

What is the price range 
of the Central Park commu-
nity? 

Home packages start from 
just $209,000, and are avail-
able up to $500,000. Every 
home package includes land-
scaping, sprinkler system and 
rear patio. 

Answers to the most frequently-asked questions about 
this popular community. 

IS 55 THE NEW 40? 
“We to mature later, yet stay younger longer.” 

Today we mature later, 
yet stay younger and health-
ier longer, thanks to better 
nutritional habits and health-
care. People are choosing to 
remain active and enjoy a 
more carefree lifestyle. Many 
people at 55 are starting new  
business ventures! 

Recently, a nationwide 
poll of 1,500 people age 50 
and older revealed several 
interesting points. Of those 
surveyed:  
• 8% of those considering a 

move in the next five 
years say they might con-
sider a home in an active 
adult community 

• A majority (64%) want a 
single-family home 

• Most live in a house with 
three or more bedrooms, 
and two or more baths 

• 11% felt that their cur-
rent home was to big 

• Over half (57%) preferred 
to stay within 50 miles of 
their family  

 
 

 The results of the survey 
challenge assumptions about 
older people and their hous-
ing preferences. In particular, 
the poll shows that most buy-
ers over 50 want single-family 
homes. 

Other articles suggest that 
homebuyers  over 50 are look-
ing for very different things 
than homebuyers  over 70. 
Today, most 50-year olds are 
still socially active, so ar-
ranged community activities 
are not very appealing. How-
ever, a homeowner’s associa-
tion which takes care of lawn 
maintenance and snow re-
moval sounds very attractive. 
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As of this writing, there 
are several models, in various 
stages of construction, in all 
sections of the community. 
Crowds of visitors stop by 
each weekend to see what t 

Central Park ModelsCentral Park Models  
 

Open Every Day! 

12:00pm - 5:-00pm 
 

 

 

Homes also shown by appointment! 
Call Tom at (734) 770-3400 or  

Bart at (734) 735-2992 

WHAT ARE BUYERS LOOKING FOR IN 
AGE-RESTRICTED COMMUNITIES? 

Security and a sense of  community are very important. 



Interior shots of Central Park’s models. 

Homeowners and prospective homebuyers: Homeowners and prospective homebuyers: 
We need your help! We need your help!  

 

Exciting things are happening at Premier Homes, and we want to make sure that 

you are kept informed every step of the way! 
 

Please visit www.premierhomesmi.com/register.html and complete our new regis-

tration form. With your current contact information, we can keep you informed of 

new developments in Central Park (and our other communities) as well as share 

current industry information which we think will interest you. 
 

Rest assured that we will never share, rent, or sell your personal information. 
 

To thank you for your continued interest in our communities, everyone who submits 

the online form before May 31, 2007 will receive a coupon package featuring of-

fers from our suppliers and vendors. 
 

Thank you! 

Have you heard?  The final 
home was sold in Dunbar Es-
tates earlier this year! The re-
maining home on Hurd Road 
(adjacent to Sunset Meadows) 
was also recently sold. 

We have several models 
under construction in our ex-
tremely popular active adult 
community, Central Park. The 
models are in various stages of 
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WHAT ARE BUYERS LOOKING FOR? 
(continued from page 1) 

helps to create a tight-knit 
community. The residents 
watch out for each other. That 
sense of community is some-
thing else that older homebuy-
ers look for. 

In a recent poll of older 
homebuyers, an astonishing 
64% of those surveyed pre-
ferred a single-family home. In 
other words, attached condo-
miniums are no longer the pre-
ferred  choice for older home-

buyers. 
Buyers today lean toward 

detached condominiums.  
They like the ‘look and feel’ of 
suburban life (a house with a 
beautiful lawn), but enjoy the 
convenience of a community 
association which takes care 
of their exterior maintenance. 

Another recently de-
bunked myth is that people 
move to a warmer climate 
(such as Florida or Arizona) 

when they retire.  In reality, 
most older buyers want to 
stay close to family. This 
means that the majority of the 
78 million Boomers reaching 
retirement will not be head-
ing to Florida; they’ll be stay-
ing at close to home. 

All of this means that 
Central Park could be the 
perfect place to build your 
new home. Give us a call to 
learn more! 

WHAT SHOULD WE DO 
WITH ALL THIS STUFF? 

Living small comes hard 
after years of living large. 

Older people who down-
size to a smaller home face the 
daunting task of downsizing 
their stuff too. Many decisions 
have to be made. What to 
keep? What to sell? What to 
trash? What to give away?  

Then there's the problem 
of getting rid of the unwanted 
stuff. People have garage 
sales. They invite relatives to 
pick and choose which heir-
looms they would like to keep. 
Donations are made to chari-
ties. Stuff is listed for sale on 
eBay. Furniture is sold, or 
even given, to the new home-
owners. And, of course, many 
items find the resting place 
they deserve--in the garbage.  

A downsizing plan is cru-
cial, says Marie Schoonover, 
owner of Simply Organized, 
which manages moves for 
seniors. Many people are 
overwhelmed at the thought 
of downsizing, according to  
Schoonover. They lose sleep 
because they're making lots of 
little decisions. They worry 
whether they are making the 
right choices. In her experi-
ence, about 80 percent of the 
things that have been accu-
mulated are just ordinary 
household items that could be 
replaced. 

To help, her firm puts 
together a two-part plan. Part 

one focuses on what to keep. 
Part two is a liquidation plan 
for the rest. 

The first - and most impor-
tant - step is to identify the 
personal treasures to be kept. 
These are the things that have 
real monetary or sentimental 
value -- family jewelry, for in-
stance. But she also advises her 
clients not to take an all-or-
nothing approach. It might be 
possible, for example, to keep 
part of an heirloom set of china. 
Fro example, if it's a service for 
16, maybe you can keep four 
settings and have the rest go to 
a granddaughter.. 

It's also important to care-
fully measure the new place. 
Working off the list of items to 
be kept, homeowners should 
map out a floor plan for the new 
place to make sure that there’s 
room for everything,  

Some older people find the 
process depressing; others find 
it exhilarating. Everyone agrees 
it's hard.  

A downsize does have an 
upside, though. Shaking off a 
pile of possessions can be very 
liberating. According to one 
new homeowner, "It was a 
great feeling to get rid of stuff. 
It's wonderful. It's like starting 
over." 
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construction, and are located 
in different parts of the com-
munity. Some homes are avail-

able for immediate occupancy! 
Since the grand opening 

last summer, we’ve hundreds 
of visitors stop by to see what 
the buzz is all about. 

This tremendous amount 
of interest means that the lots 
will be going fast! If you are 

interested in this community, 
please contact us right away! 

Current homeowners: If 
you have some community 
news you’d like to share, 
please send the details to 
info@premierhomesmi.com.  

 
We will continue to keep you informed 

as information becomes available. 

Kids Remain Key in Housing Decisions 
When many older home-

buyers decide to buy a new 
house, the decision isn't theirs 
alone.  

Parents and children often 
make home-buying decisions 
together. Parents help their 
children buy a first home, usu-
ally with the help of money. But 
there also comes a time when 
the tables turn and children 
help their parents get a new 

place, though the help, at this 
stage, typically comes in the 
form of advice, not cash.  

Family dynamics play into 
the decision-making process. 
Some parents bring their chil-
dren to the sales center for 
the fun of house shopping. 
Others, especially a parent 
without a spouse, tend to rely 
heavily on children for advice. 

"Children want their par-

ents to be happy and comfort-
able," said Larry Wisdom, 
Midwest regional president at 
Neumann Homes Inc.  

In a typical scenario, par-
ents bring their kids to look 
at new homes for sale. Just 
before a sales contract is 
signed, Wisdom said, the par-
ents often joke that the kids 
have given the go-ahead. 
 

Tom’s Cell 
(734) 770-3400 

Bart’s Cell 
(734) 735-2992 


